
T R A INING 2024

R EV ER S E
MOR T GA GES
YOUR NEW BEGINNING



•  A  revers e mortga ge is  a  refina ncing option w here you 
don't ha ve to pa y your mortga ge every month. It's  up to you 
if  you w a nt to ma ke pa yments  or not.

•  T he loa n is  repa id w hen the borrow er 
moves  out or pa s s es  a w a y.

•  A  revers e mortga ge is  a  type of loa n 
tha t a llow s  s eniors  to borrow  a ga ins t 
their home equity. T he loa n is  ba s ed 
on the borrow er's  a ge, home va lue, 
a nd equity in the home.

•  T he borrow er mus t ma inta in property ta xes  
a nd ins ura nce for the property.

R E V E R S E  MO R T GA GE

W H A T  IS  A  
R E V E R S E  
MO R T GA GE ?



S ENIOR S
• Seniors aged 62 years or older 

qualify (spouses under the age 

of 62 also qualify).

• Ownership of an FHA -eligible 

property is required .
• Living in the home as the 

primary residence is necessary.

• Sufficient home equity is 

necessary.

WHO 
QUALIFIES?



•  E ligible P roperties :

      S ingle fa mily (A tta ched or Deta ched)

      1- 4 units , (1 unit must be ow ner occupied) 

        Ma nufa ctured homes

      Condominiums a nd P UDs (FH A  A pproved)

•  Non- Eligible P roperties :

     Investment properties

     V a ca tion homes

     Coopera tives

    B ed a nd B rea kfa sts

ELIGIB ILIT Y

P R OP ER T IES



W HA T  A R E T HEY R ES P ONS IB LE FOR ?1

3 4

2

P R O P E R T Y T A X E S

H O ME O W N E R S  IN S U R A NC E S  
P R O P E R T Y MA IN T E N A NC E

FINA NCIA L R ES P ONS IB ILITY

H O ME O W N E R S  A S S O C IA T IO N  



• Assessing credit 
history is required, 
with no credit score 
requirement.

• Assessing property 
charge payment 
history is required.

• Calculate Residual 
Income 

FINA NCIA L 
A S S ES S MENT  
R EQUIR EMENT S



• Monthly mortgage 
payments are not required.

• The loan is repaid after the 
borrower passes away or 
moves out.

• Borrowers can receive the 
money from the reverse 
mortgage loan in the 
following ways: 

• -  One lump sum
• - Line of credit
• -  Monthly payments
• They've spent their lives 

working for their home; 
now it's time to let their 
home work for them.

B ENEFIT S  OF 
T H E R EV ER S E 
MOR T GA GE LOA N



R EFINA NCING YOUR  
CUR R ENT HECM

• Pay off an existing 
HECM

• Access to more equity 
is available, assuming 
the home has 
appreciated in value.

• To slow down negative 
amortization, the 
interest rate can be 
reduced.

HECM TO
HECM 



• Borrowers can utilize the 

reverse mortgage to purchase 

their next home without having 

a monthly mortgage obligation.

• Loan-to-value and 

qualifications remain the same. 

The borrower must provide 

approximately 50% for the 

down payment. 

• This is common when seniors 

are considering downsizing 

from their current home or 

relocating closer to family.

H ECM FOR  
P UR CH A S E 



P R E- QUA LIFICA T ION
T he form conta ins  a ll the neces s a ry informa tion for your a ccount 

executive to quote a nd price out your s cena rios .. 



S UB MIS S IO N  
C H E C K LIS T

TL |2024 

P lea s e em a il a ll  t h e f ollow in g t o IN TAK E@ TR U STLEN DIN G.N ET w it h  
t h e s u bject  l in e " N EW  SU B M ISSIO N : [B O R R OW ER  FIR ST,  LAST 
N AM E]" .  
Als o,  en s u r e t o copy  CR O B LEDO @ TR U STLEN DIN G.N ET on  a ll  em a ils .

APPLICATION WITH DISCLOSURES

HECM COUNSELING CERTIFICATE SIGNED AND DATED

LEGIBLE COPY OF BORROWER(S) ID

LEGIBLE COPY OF BORROWER(S) SOCIAL SECURITY

TRUST LENDING CONTACT SHEET

CREDIT REPORT

SOCIAL SECURITY AWARDS LETTER

PAYSTUBS(IF WORKING)

HOMEOWNERS TAX CERTIFICATE

HAZARD-FLOOD INSURANCE POLICY

HOA DUE (IF ANY)

RECENT BANK STATEMENTS

RECENT MORTGAGE STATEMENT

SURVEY



01

• Once a borrower completes counseling 
and submits all required documentation, 
the FHA case number is pulled..

02

• Brokers or Trust Lending may order the 
following services:
1. Credit Report
2. Appraisal
3. Title

03

• Appraisal is ordered in accordance with 
HUD Mortgagee Letter 2009 -28 regarding 
Appraiser Independence.

04

• Appraisal and title cannot be completed 
without a 7 -day waiting period after 
counseling. (For California files)

ORDERING 
SERVICES



•  E MP H A S IS  O N  A P P R A IS A L

•  V E R IFY D O C S  A R E  S IGN E D  A N D  D A T E D  
C O R R E C T LY

•  R E P A IR S

•  A N A LYZE  C A P A C IT Y A N D  W ILLIN GNE S S

•  A S S E T S  T O  C LO S E  (IF  N E E D E D )

A D E Q U A T E  H O ME O W N E R S  A N D  FLO O D  
IN S U R A NC E

T R A C K IN G S H E E T

1. Comparables
2. S upported va lue
3. A ppra iser comments
4. Occupa ncy

GE N E R A L S T A T U S

Underw riting



W H E R E  W E 'R E  A T

1. V OIDE D C H E C K
2. P os itive ID
3. N ea res t L iving R ela tive a t or prior to C los ing

T R A C K IN G S H E E T

• Often done at the borrower’s home.
• HUD 1 is prepared by the lender or closing agent.
• Borrower needs to provide:

• 3-Day Right of Rescission on all refinances.
• Closing costs are usually financed into the loan 

and include, but are not limited to: title 
insurance, FHA mortgage insurance premium, 
origination fee, recording fees & 
escrow/settlement fees.

GENERAL STATUS

Closing



01

• W ithin a  few  w eeks  of funding, 

the loa n w ill be tra nsferred to a  

servicer for ma na gement..

02

•  T he servicer is  responsible for:

1. Issuing monthly sta tements

2. P rocess ing dra w  requests

3. H a ndling pa yment pla n cha nges

4. Ma na ging occupa ncy certifica tions

5. Disburs ing LES A  funds (if 

a pplica ble)

6. Ma na ging end- of- loa n functions

A FT ER  
CLOS ING



1 2 3

File Flow  P rocess

O R IGIN A T IO N S U B MIS S IO N IN T A K E  O R D E R S  S E R V IC E S

C LO S IN G P R O C E S S  T A K E S  A N  A V E R A GE  O F 21 D A YS



File Flow  P rocess

U N D E R W R IT IN G

4

C O N D IT IO N S

5

C LE A R  T O  C LO S E

6

C LO S IN G P R O C E S S  T A K E S  A N  A V E R A GE  O F 21 D A YS



File Flow  P rocess

C LO S IN G

7

FU N D IN G A FT E R  R E S C IS S IO N

8 9

DONE

C LO S IN G P R O C E S S  T A K E S  A N  A V E R A GE  O F 21 D A YS



COR E  
V A LUE S
GR E A T  
C US T O ME R  S E R V IC E  



IN - H O US E  
UN DE R W R IT ING 



FA S T  T UR N  T IME S  



2024

S CH EDULE YOUR  INDIV IDUA L OFFICE T R A INING T ODA Y

At Trust Lending, you're not just a number! We prioritize building relationships and, most importantly, 
helping you ma ke money!

R EV ER S E MOR T GA GES  
IS  H ER E T O GIV E YOU A  
NEW  B EGINNING!



T ha nk you!

Do you have any questions ?

V is it T rustlendingw holesa le.com

Or ca ll us  a t (305) 597- 5148
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